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How we operate
� Team dedicated to serving small 

business

� Sector Expertise

� Representatives Abroad
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� Entering new markets
� Completing the Sale
� Preparing for the 

Unexpected

Challenges you may be 
facing
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Entering New Markets:Solutions

� Reference Material:
� Market Guides and 

white papers

� Economic and 
political expertise 

� Prospective Buyer 
Information 
(online credit 
information)

� Funding for Market 
Development Costs
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Completing the Sale: Solutions

� Contract financing
� Buyer financing
� Managing extended payment terms
� Bonding services
� Working Capital Financing
� Supplier Solutions
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Preparing for the Unexpected: 
Solutions

� Not getting paid
� Political Risks
� Fluctuating Exchange 

Rates
� Bonds getting Called
� Border Issues
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Keep in touch

Mikael Osborne

Toll-FREE: 1-866-283-2957

E-Mail: smallbusiness@edc.ca

Website: www.edc.ca


